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Why this exists

Everyone posts the drive. AlImost nobody posts the invoice. This is the guide for the person who's actually
getting serious about a first exotic or supercar purchase — not the fantasy version, the real one: what it
actually costs to own, the questions that separate a good buy from an expensive mistake, and which cars
are quietly the smarter play.

Part 1 — Before you ever sit in one at a dealership

1. What's your real annual budget, not your purchase budget?

The purchase price is the smallest number in the equation. Insurance, tires, service, and depreciation on a
performance car routinely run 15-25% of the purchase price per year. If you can't comfortably absorb that
on top of the payment, the car isn't affordable yet — it just looks affordable.

2. Are you buying the badge or the experience?

Two cars with the same 0—60 time can feel completely different to actually drive. Before you fall for a badge,
drive something adjacent in the same price range. The car that makes you grin on a boring commute is
worth more long-term than the one that only impresses in photos.

3. Who's going to service this, and how far away are they?

Exotic and performance cars often need specialized service, and not every town has a shop that can do it.
Find your service center before you buy, not after. A 3-hour round trip for basic maintenance will kill your
enthusiasm faster than any bill will.

4. What does a pre-purchase inspection actually cost, and have you budgeted for one?

A proper pre-purchase inspection (PPI) from an independent specialist — not the seller's mechanic — is the
single highest-leverage $200-500 you'll ever spend on this purchase. It routinely catches issues that change
the entire negotiation.

5. Is this a track car, a show car, or a daily?

The honest answer changes everything: tire choice, mileage tolerance, insurance category, and which
specific trim actually makes sense. Buying a track-focused car you'll drive 2,000 miles a year in traffic is
buying the wrong car.

Part 2 — The ownership costs nobody posts about

Insurance. Performance and exotic insurance is its own category, and it varies wildly by car, driver history,
and how the car is titled/used. Get a real quote before you buy — not after you've already fallen in love with
a listing.
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Tires. High-performance tires on wide, low-profile setups can cost multiples of a normal car's full tire set —
and they wear faster, especially with spirited driving. Factor a full tire change into your first-year budget, not
just year three.

Depreciation curve, by category. Limited-production and genuinely rare models can hold or even gain
value. Mass-produced performance trims of otherwise common platforms depreciate closer to a normal car.
Know which category your car is in before you buy — it determines whether this is an asset or an expense.

Storage & climate. Cars that sit for long stretches (weekend/seasonal use) need a battery tender at
minimum, and ideally climate-controlled storage in humid or extreme climates. Skipping this is how a "low
mileage, garage kept" car develops expensive problems nobody sees coming.

The parts lead-time tax. Specialty and low-volume parts can have long lead times. Ask your prospective
service center directly: "what's a realistic wait time for a common part on this model?" before you commit.

Part 3 — 5 "sleeper” picks that hold value better than the obvious choices

The most-hyped car in a segment is rarely the smartest financial buy — hype inflates the purchase price
faster than it inflates long-term demand. When shopping any category, look for these patterns instead of
chasing the loudest name:

1. The "one generation back" flagship. The previous generation of a brand's halo car is often dramatically
cheaper than the current one, with 90% of the character and none of the waitlist markup.

2. The manual (or manual-adjacent) trim, where it exists. As automatic and dual-clutch transmissions
dominate new production, manual variants of otherwise common performance cars are increasingly sought
after by enthusiasts — scarcity within an otherwise common model.

3. The "unloved color" discount, reversed. Cars in unusual factory colors often sell at a discount versus
the safe silver/black/white — but among collectors of that specific model, an unusual factory color can
command a premium over time. Do the research on your specific model before assuming a bold color is a
liability.

4. Low-production special editions of otherwise common platforms. A limited "anniversary" or "sport”
package on a mainstream performance car often barely costs more than the base at launch, but the limited
production run protects resale far better than the base trim.

5. The car with a strong, active owner's community. A dedicated forum or club with active technical
knowledge-sharing is worth more to your ownership experience — and your resale value — than almost any
spec sheet number. Search for the community before you search for the car.

The one rule that matters most
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Buy the car you'll actually drive, serviced by a shop you've already found, at a payment that survives a bad
year. Everything else — the badge, the color, the 0-60 number — is negotiable. That isn't.

— Apex - @apex.daily
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